The backbone platform of tier 1 property developers sustainability programs.

REX Energy Pty Ltd



Multi-tenant communities ReX

& properties

Decarbonizing commercial, industrial and residential single and multi-tenant buildings.

Enabling property developers and building owners to add a new 25-year revenue stream.

Patented solution that future proofs your investments.

Ol

Cannot

equitably share
solar

02

Cannot simply
Integrate EV
charging

03

Cannot
equitably share
battery
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Re X

E N E R G

You cannot manage what you do not measure.
Therefore... the Xl real-time measures everything.

Equitably shared solar

Simple integration of EV charging

Equitably shared battery

Microgrid Energy Management & Metering System
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REX Energy Multisn‘én?

The X1 integrates renewable energy products built
by different manufacturers to comply with Energy
& Safety Regulations and Distributed Network
Service Provider standards.
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Solution & Benefits Re X

277

277

V224

The REX X1 measures tenant, energy grid, solar, wind, battery... 20x a second and uses this data to
control all onsite renewable energy, battery and charging assets to ensure equitable real-time
renewable energy delivery to each tenant 24/7. This process creates a virtual energy firewall that
mitigates the import of grid energy and decarbonises energy supply to multi-tenant properties.

Measures and meters real-time tenancy energy demand
Enables grid free (100% renewable energy EV charging in multi-tenant properties)
Enables tenant-level billing for EV charging usage

Enables equitable sharing of solar power and battery in multi-tenant properties.

Invoices or provides building owner with tenancy-;level billing details for solar (or other
renewable sources), grid, battery and EV charging usage.

Optional automatic islanding and load shedding when the power grid loses energy.

Detects abnormalities in energy usage, renewable energy assets enabling REX Energy to
proactively or quick reactive response to maintenance related issues.

Ensures each site operates within continual regulatory compliance.
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Solution = Benefits

Solar system is designed to
produce maximum energy
possible with available roof space.

fim

Battery is sized to absorb over-

produced energy during the day
to cover the average total site

energy usage required during the
evening hours

Grid energy acts as a backup to
site produced large-scale
renewable energy and battery

—
REX Energy Multi-tenan

\l

Monitored, compliant renewable
energy performance, tenancy-
level and sitewide carbon offset
data.

Tenant App

Managed and maintained
renewable energy assets

Low cost energy cost

Decarbonised energy

Low cost electricity supply
onsite dynamically mitigates
expensive grid energy usage.
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REX revenue
model

100% of all energy consumed on multi-tenant properties is sold through

the Renewable Energy eXchange (X1).

REX Energy charges USD .50-90 cents per day, per tenant processed

through our system.

On an 800 tenant retirement village property, this is equal to USD 263k
In year 1, increasing at 3% or CPI, whichever is greater, per annum over

25 years. The total fee aplicable is USD 9.5m.

REX Energy also generates installation revenue for managing turnkey
projects for clients. This generates 20-30% installation margin. Above

800 tenant example USD 7.5M installation = USD 1.5-2.25M Margin



2020: Seed funded, R&D commenced
Revenue: AUD 20k

2121: MKkl complete
Revenue: AUD 750k

REX revenue o
2022: R&D commenced based on trial installs

Ongoing 20-year revenue from install in Australia AUD 3k per month
20-year SaaS booked = AUD 1.3M

2023: Pre-sales, Series A/ see following Traction slide



Traction

OVER USD 37M IN SAAS
UNDER APPROVAL

PRADELLA:

~

HUNTER

PARKING

& STORAGE

ol bl

Proposed license sale to Nigeran government for USD 5M, @ 1M per month starting
early 2024. Negotiations ongoing.
* License sale revenue = USD 5M

Bulimba, Queensland multi-residential site under final approval.
« SaaS = 5.099M over 20 years

Rouse Hill, NSW multi-residential site under final approval.
« SaaS = 5.099M over 20 years

Carmel, NSW multi-residential site under final approval.
« SaaS = 5.099M over 20 years

3x Brisbane, QLD shopping centers are under final approval.
« SaaS = 6.39M over 20 years

Pradella property development
« SaaS =1.7M over 20 years

A Hunter Group project in Newcastle, NSW is installed and awaiting commissioning.
SaaS = 75k per annum, 3% increase per year over 20 years = 2.73M

Kingsway Village: Letter of intent provided, awaiting DA approval.
Project kick off was in Oct 2023 - Project start in 2024 — Contract execution Dec 23
* Project installation size exceeds US 11M — SaaS = USD 12M over 20 years
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REX Energy Multi-tenant Renewable Energy Ecosystem
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Tenancy EV

X1
Control =&
DS BLRNENS
|
1 = Control
| |
X1 captures real-time 30-50 year B
data to controls battery ¢
assets
Currentl
transformer

Powerplant Transmission Distribution Gate meter
STRICTLY CONFIDENTIAL PAGE 12



Tenancy EV

X1

, Control
:; |
X1 captures real-time 30-50 year
data to controls battery

assets
Currentl
transformer

Powerplant Transmission Distribution Gate meter
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Tenancy EV

X1
X
é —% Control
X1 captures real-time 30-50 year B -
data to controls battery B *
assets
Currentl
transformer

Tt i
|

_‘Ix"

[
:]‘v‘ ‘
i ’ l;.J‘ “'l;'li

Carbon offset credits

Powerplant Transmission Distribution Gate meter
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REX Project revenue journey

Project

phase 2
— Integrate large-

scale solar and

Project

phase 1
Integrate Xl

Project

— 25year
phase 3 -

X1 models range from
$13,033 - $25,696 each with
margin ranging from $2,600 -
$5,139 each.

Provides tenants with their own
real-time view of energy
demand

Full site real-time dashboard
displaying power demand and
energy usage.

REX Energy charges a
minimum $250 per month for
the service.

After a reasonable amount of
time has passed, REX Energy
can use the real-time data to
design and engineer a solar and
battery system for the property.

battery to cover
24/7 energy

needs.

REX Energy uses contractors to

install client funded solar and
battery into the client’s multi-
tenant property.

REX Energy can manage the
entire turnkey process, or each
site can hire contractors to
install solar and battery based
on our drawings and specs.

When REX Energy manages a
turnkey project, REX Energy
charges around 20% margin.
Otherwise there is a

Large-scale solar and battery
transform site into a 24/7
powerplant.

REX Energy operates the
network for an embedded

network operator.

25year Saa$sS

$

REX Energy charges USD 0.90
cents per tenant, per day to
operate the network, plus a

monthly charge starting at USD
250 for data charges.



SITE POWER X1_0001
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LO3

aRevenue This Month: $1,229.02 EjYTD Revenue $17,892.44 (0; Offset: 6,285.66kg Dashboard Tenant Q O @ Scott Graham v
REAL-TIME POWER X1_0001 TODAY ~ 24/10/2023 — 24/10/2023
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16:00 20:00

. Battery ‘ Self Consumption Q Consumption ‘ Solar ' Energy Export

SYSTEM LOAD ENERGY

REAL-TIME POWER

Battery (85%)

CO2 EMISSION SAVED Rex Energy

6,287.66k9

47.1 kW
\71w/

Production

Real-time
dashboard

Consumption

N/
7N\

CONSUMPTION - MONTH TO DATE

@ Enerqy

6,176.96 kWh

@ Billable Revenue

$1,229.22

PROJETED - THIS MONTH

8,236.93 kWh

a Billable Revenue

$1,639.15

STRICTLY CONFIDENTIAL PAGE 18
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y A

B O €0z
CurrentBilll = Saving Offse
$294.12 09.89 2,835.24kg

CURRENT USAGE REX HQ
CURRENT BILL REX HQ

$294.12

REAL-TIME
CONSUMPTION

REX HQ Y

Real-time
tenant metering app
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AUS Market Sizing

Total Existing Obtainable Australian Market

Multi-Tenant Commercial
Mixed-use
Office

Multi-Tenant Retail
Large Format
Shopping Centre

Multi-Tenant Community
Over 50’s Lifestyle Resorts
Townhouse Complex

80,000

Existing mid-tier
commercial buildings in
Australia

+
5,691

Existing stores
(81% Australian retail floor
space)

+
3,100

Existing Over 50's
Resorts operating

$203b

Project
Installation
Revenue

+
$14.4b

Project
Installation
Revenue

+
$7.8b

Project
Installation
Revenue

$44.5b

Total Annuitized
Revenue
(20-yr term)

+
$6.4b

Total Annuitized
Revenue
(20-yr term)

+
$2.8b

Total Annuitized
Revenue
(20-yr term)
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Competition

When solving the problem of renewable energy supply to multi-tenant properties, the X! stands apart as the solution.

Supply up to Integrate Mitigate
Multi-tenant PP’y Up new Minimal 9 Revert Grid
100% Controlled . . peak
energy . renewable electricity solely to a
renewable grid export . . . demand
supply generation grid reliance backup
energy charges
sources
REX Energy Yes Yes Yes Yes Yes Yes Yes
Allume Energy Yes
Solar Suppliers
Embedded Networks
. Yes
w/Grid supply only
Embedded networks
with renewables Yes
(current solutions)
)34 PAGE 21
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Competitive landscape R

100% onsite renewable
energy supply

©
=
D)
@]
Z
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2
(qV)
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Low-consistent energ High, volatile energy price

price delivered delivered
>
@)
o Embedded
= network
) ~y with offset
g 9/70, solar Sire |
g @ ite installs
3 solar to
= offset
c community
=2 | load
(O
Q

0% onsite renewable
energy supply
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Capital Strategy &

Series A Offer

Series A

Scale globally
USA, MENA, NORDICS
Establish assembly site in Florida

SERIES A OFFER DETAILS (USD $)

Late

2024/
Late

2025

Series B

Scale up sales and supply chains.

Prepare for exit.

Raise amount under Series A Offer (Overs Considered) $4,000,000
Enterprise Valuation (EV) $15M

Issues Price / Share

Offers Shares

Pre-money Offer % of Issued Capital 26.67%
Class of Share to be Issued Ordinary

Re X

E N E

PAOPASE
PAS

Exit
The company expects to look at a
NASDAQ IPO liguidity event circa
2028-2029.
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Contingency, 1020000

Equipment and vehicles, 250000

Accounting, 80000

Employment, 800000

Assemblysite ®Travel = Marketing

Investment spending breakdown

Assembly site, 700000

Travel, 200000

‘ Marketing, 100000

Legals, 100000

Software dev, 750000

Software dev Legals Employment ®Accounting ®Equipmentandvehicles = Contingency



Qty of X1's sold
Paid subscribers (cumulative)
ARR Growth %

X1 Revenue
Revenue (SaaS)/(EaaS)

Total revenue per period
Operating expenses

COGS

R&D and Software Expenses
Total expsnese per period

EBITDA*

Headcount

Avg rev/Empl (annual)

Cash at end of period

Forecast with KPIs.

5 PAO) 40 40 200 400

10]0)
0%

$ 250,000
$ 40,500
$ 290,500

$ 135,000
$ 125,000

$ 200,000
$ (460,000)

$ (169,500)

5
$ (134,000)

$ (169,500)

2,500
250%

$ 1,000,000
$ 202,500
$1,202,500

$ 150,000
$ 500,000

$ 100,000
$ (750,000)

$ 452,500

5
$ 452,500

$ 283,000

7,000
220%

$ 2,000,000
$ 567,000
$ 2,567,000

$ 240,000
$ 1,000,000

$ 100,000
$ (1,340,000)

$ 1,227,000

8
$ 613,500

$ 1,510,000

11,000
136.60%

$ 2,000,000
$ 891,000
$ 2,891,000

$ 300,000

$1,000,000

$ 100,000
$ (1,400,000

$ 1,491,000

10
$ 596,400

$ 3,001,000

31,000
136.60%

$ 10,000,000
$10,183,500
$ 20,183,500

$ 1,440,000
$ 5,000,000

$ 500,000
$ (6,944,000)

$ 13,239,500

12
$ 1,103,292

$ 16,240,500

71,000
166.70%

$ 20,000,000
$ 23,323,500
$ 43,323,500

$1,800,000
$ 10,000,000

$ 500,000
$ (12,300,000

$ 31,023,500

15
$ 2,068,233

$ 47,264,000
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VALUATIONS

Patterning Microgrid and
Smart Grid Integrators

Scale Microgrid Solutions
$300M USD PE Funding

ESS $47M pre-IPO funding,
$250M USD post-IPO Equity

Advanced Microgrid solutions
$72.5M USD pre-Acquisition Funding

AMS

4

MARKET VALUE

Comparable
Venture
Trajectory

GROWTH TRAJECTORY
PAGE 27

This Deck is for Discussion Purposes Only - Intended for Institutional Venture Capital



How the REX X1-MEMMMS works Homemaker centres Retirement vilages
\ s '
\ PROBLEM AT THE GRID | |
i " »J ‘ * ‘

. ;' ' ‘0 »

: ‘ -

AL s A3

- (M ROLMCL SCOTT GRAMAM
U M B (RO
QLD Treasury Minister Cameron Dick Scott Graham Energy Panel Channel 9
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QLD Energy % . 8
Minister

Mick de Brenni
Visited REX Energy HQ
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pa

Councilor

John Raven

Local government
Visited REX Energy HQ
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Fostering
domestic &
international
trade
relationships

REX Energy has met with
the Federal Ministers of
India to discuss the
iImportance of
decentralising the energy
grids with the QLD &
NSW Energy Minister(s).

\\\ K

QLD Energy Minister
Mick De Brenni

High Commissioner
of India

Australia India
Business Council
J

Bilateral trade
conferences with India

2x days meeting with
WA Government.

Ay

Australia India
Business Cox

Cameron Dick,
QLD State Treasurer

Indian Federal
Minister of Energy
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Important Information Re X

This presentation has been prepared in connection with a proposed investment in REX Energy Pty Ltd (ACN 641 822 184 ), (the Company). It contains general background information only which is current at the date of
this presentation unless otherwise specified. It contains selected summary information and does not purport to be all-inclusive, comprehensive or to contain all of the information that may be relevant, or which a
prospective investor may require in evaluations for a possible investment in the Company. Investors should not rely solely on the information contained in this presentation and must satisfy themselves as to the accuracy
of all such information. This presentation has been prepared based on information available at the time of preparation and is subject to change without notice. In receiving this presentation, each recipient agrees to the
foregoing terms and conditions, including any modifications to them. No person is under any obligation to update this presentation after its release.

This presentation is provided for general information purposes only. This presentation does not constitute an offer, invitation, solicitation or recommendation with respect to the purchase or sale of securities in the
Company in any jurisdiction. It is not a prospectus, product disclosure statement, pathfinder document or any other type of public offer disclosure document for the purposes of the Corporations Act 2001 (Cth)
(Corporations Act) and has not been, and is not required to be, lodged with the Australian Securities and Investments Commission. It should not be relied upon solely by the recipient in considering the merits of the
Company or the acquisition of shares in the Company.

This presentation does not constitute investment or advice. It is not intended to be used as the basis for solely making an investment decision, nor is it intended to constitute legal, tax, accounting or other advice. This
presentation has been prepared without taking account of any person's individual investment objectives, financial situation or particular needs. Before making an investment decision, the recipient should consider its
own financial situation, objectives and needs, and conduct its own independent investigation and assessment of the contents of this presentation, including obtaining investment, legal, tax, accounting and such other
advice as it considers necessary or appropriate. Any references to or explanations of legislation, regulatory issues, benefits or any other legal commentary (if any) are indicative only, do not summarise all relevant issues
and are not intended to be a full explanation of a particular matter. The information in this presentation has been obtained from and based on sources believed by the Company to be reliable. Past performance is not an
indication of future performance.

This presentation may contain forward-looking statements, guidance, forecasts, estimates, prospects, projections or statements in relation to future matters that may involve risks or uncertainties and may involve
significant items of subjective judgement and assumptions of future events that may or may not eventuate (Forward Statements). Forward Statements can generally be identified by the use of forward-looking words
such as "anticipate", "estimates", "will", "should", "could", "may", "expects", "plans", "forecast", "target" or similar expressions. Forward Statements including indications, guidance or outlook on future revenues, distributions
or financial position and performance or return or growth in underlying investments are provided as a general guide only and should not be relied upon as an indication or guarantee of future performance. To the extent
that certain statements contained in this presentation may constitute 'forward-looking statement' or statements about forward-looking matters, then the information reflects the Company's (and no other party's) intent,
belief or expectations as at the date of this presentation. No independent third party has reviewed the reasonableness of any such statements or assumptions. None of the Company, its related bodies corporate and their
respective officers, directors, employees, advisers, partners, affiliates and agents (together, the Company Parties) represent or warrant that such Forward Statements will be achieved or will prove to be correct or gives
any warranty, express or implied, as to the accuracy, completeness, likelihood of achievement or reasonableness of any Forward Statement contained in this presentation. Except as required by law or regulation, the
Company assumes no obligation to release updates or revisions to Forward Statements to reflect any changes. Recipients should form their own views as to these matters and any assumptions on which any of the
Forward Statements are based and not place reliance on such statements. All dollar values are in Australian dollars ($ or A$) unless otherwise stated.

An investment in the Company's securities is subject to known and unknown risks, many of which are beyond the control of the Company, including factors and risks specific to the industry in which the Company
operates as well as general economic conditions, prevailing exchange rates and interest rates and conditions in financial markets. The Company does not guarantee any particular rate of return or the performance of the
Company, nor does it guarantee any particular tax treatment. Prospective investors should make their own enquiries and investigations regarding all information in this presentation, including the assumptions,
uncertainties and contingencies which may affect future operations of the Company and the impact that different future outcomes may have on the Company. By accepting this presentation, the recipient agrees to
keep permanently confidential all information that it contains. It should not be made available to any other third party without the prior written approval of the Company.

The distribution of this presentation to persons or in jurisdictions outside Australia may be restricted by law and any person into whose possession this document comes should seek advice on and observe restrictions.
Failure to comply with such restrictions may violate securities law. No party other than the Company has authorised, permitted or caused the issue, submission, dispatch or provision of this presentation, or takes any
responsibility for, or makes or purports to make any statement, representation or undertaking in this presentation and there is no statement in this presentation that is based on any statement by any other party. No
person, either as a director, partner of or in the employment of the Company has any authority to make, imply, or give any representation or warranty whatsoever in relation to the information contained in this
presentation. None of the Company Parties take any responsibility for any information in this presentation or any action taken by you on the basis of such information.

To the maximum extent permitted by law, the Company Parties: exclude and disclaim all liability, including (without limitation) any liability for fraud or negligence, for any expenses, losses, damages or costs incurred
either as a result of the information in this presentation being inaccurate or incomplete in any way for any reason, or otherwise arising in connection with this presentation; and make no representation or warranty,
express or implied, as to the currency, accuracy, reliability or completeness of information in this presentation.
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Scott Graham, Founder N\ 073519 7501/ 0477 711 911 2 Info@rexenergy.com.au



https://rexenergy.com.au/
mailto:info@rexenergy.com.au
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Product Development Roadmap

Nov 2022

MVP Complete

Feb 2023

Dashboard
operational

Tenency-and site
wide metering for
solar, battery and
GCrid operational.

June 2023

Inverter control
Operational

Tenant app
operational

August 2023
Bill pay function

for tenant app
operational.

July 2023
Wholesale market
trading
operational

EV charging
inegration
operational

October 2023
Target: DC
coupled energy
stroate

July 2023

Integration of fleet

EV charging
systems




MARKET

TAM SAM
AUD $278.9B

AUD $942B

by 2033 AUD $2.869T
81%
GClobal 5 Key Market @ Multi-Tennant Integration Revenue
Considerations ®@ Multi-Tennant EAAS Reoccuring Revenue

many of the below markets are growing rapidly at
CAGR of 10-20%+. As a result, we can expect REX market size to similar

grow at high rates (ballpark estimate of 15% CAGR).

SOM
AUD $25B

by 2028 $50B

REX 5 Key Markets
Consideration (AUS)

19%

EAAS
m Microgrid Market
m Battery Market

Solar Energy Generation
m Energy Storage System



Electricity Taxonomy
It’s all Centralised

\\\
\\\
\\\
\\\
\\\
‘ \\\
(

GENERATION

Electricity generation occurs
at massive, non-sustainable

power plants.

\V 4

Z

TRANSMISSION

Electricity is transmitted
through ‘poles and wires'.

Despite having large areas of roof space suited to generating renewable
energy, Multi-tenanted users are out of the Green Energy equation.

They PAY for energy during sunny, day time periods with no Access to
their own green source, or to reduce their energy expenses.

,
/ /

1

DISTRIBUTION

Electricity is then distributed
via Retailers who purchase the
generated electricity to onsell
to multi-tenant consumers.

I\

|
o SN

MULTI-TENANTED CONSUMERS

Multi-tenant consumers are seriously
disadvantaged.

.. covering all generation, transmission,
distribution and retailer costs/margins.

STRICTLY CONFIDENTIAL PAGE 38



X1 Ecosystem Multi-tenant solution ks

- = ——— N 1_./;:;\
N\ < ONO) 7\
o - O %<><> O B e T T T TP @) |'< )
A = i ‘®
‘\ A\ 24
+ Solar panels capture The X* platform measures each At all times the X' meters grid and
energy from the sun. tenants electricity demand. renewable electricity usage of all
] individual tenancies in near real-
It then generates and distributes the time.
‘ exact electricity amount required.

0‘0‘0
S
\ |

Data is securely stored in the
X1 makes millisecond dynamic cloud.

adjustments to predictably mitigate
grid export of renewable power.

P
| 0‘0

X* ensures optimal electricity

X' and storage are both storage for PEAK night time use.
located on site.

)

%%

The MyREX App gives customers
near real-time digital power meter
usage, energy-saving tips and usage
costs enabing them to manage
their energy usage.

---------- Communication Links

——  Power Distribution Line

)( STRICTLY CONFIDENTIAL PAGE 39




Kingsway Estate: Retirement village

Project high-level breakdown

Solar array size: 4MW
Battery size: 7MW
Annual kWh production: 8,030,000

Tenancy usage estimate (Annual): 6,424,000

Community usage estimate (Annual): 1,606,000

Tenant energy rate AUD

Landlord per kWh revenue

Landlord annual revenue

REX project install

Per tenant daily SaaSs fee
Annual Saas fee

25-year Saas fee

Annual data fee

Grid supply
33.2497 c/kWh

AUD O

AUD O

Revenue

AUD 16.5M
AUD 1.5/ day
AUD 438,000
AUD 15.969 m

AUD O

Powered by REX X

26.5997 c / kWh
26.5997 ¢ / kWh

Up to AUD 2,135,955
Margin

AUD 3.3M

AUD 1.5/ day

AUD 432,000

AUD 15.819 m

AUD 3000

Important note: Energy rates, revenue/margin figures increase at 3% per annum over 25 years



Project Timeline

Star

t

1 week

Project
submission
to DNSP

Desktop Engineerin and secure
Study g and finance if 4-7 days

Delivered contract necessary

1_1§|ell ery]--|4
days days

1-3 months

10 weeks
battery
1-3 weeks
solar

Order all Install solar,
equipment battery and

and INntegrate
materials, commes.
construct Engineer

X1 system testing

NN

First Engineerin Sighed
contac g approval contracts
t

2 Weeks

4-7 days

1-2 weeks

T o
DNSP Install X

approval
letter

2 weeks

/ Complet
e

Commission



Project Timeline

$2,500,00000

Revenue cost profile - project phase 1 (100 homes) Kingsway Estate

mInvoice — Outgoings

$2,062,500.00

$1,926,250.00 $2,062,500.00

$2,000,000.00

$1,500,000.00

$1,000,000.00

$500,000.00

$1,726,250.00

$1,726,250.00 $1,485,000.00

$1,376,000.00

1,296,000.00
$1216,000.00 $1216,000.00 5

$165,000.0Q

MAY JUNE SEPTEMBER NOVEMBER DECEMBER JANURARY
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Go to Market Model and Strategy ReX

Direct to targeted customer model, connecting and leveraging large corporate networks, delivering high lifetime value
(LTV) through low cost per acquisition (CPA), underpinned by strong brand awareness.

Implement Business Model Flywheel for Each Project Partner

STAGE 2

STAGE 3
Project Partner Project
and Key Decision Value . Partner e -—
Maker selection Proposmpn
and introductions presemtion
REX ENERGY
REVENUE
Multiple
Partner projects deliver,
Acquisition Project | ___ — annuitized
STAGE 1 STAGE 4 Partner DEaaS revenue
_ Market Project streams.
research Proposals
- Region and with ongo.ing 25+ year
channel Dartnersh!p contracts.
cdleciion Opportunities
Project
N | .
Partner
STAGE 5
Secure Project
A\ 'V 4 Partners

V& PAGE 43



Business Model

STAGE 2

X! Ecosystem generates
and distributes renewable
energy to all tenants

: STAGE 1
Project Partner

Commission X1

(Owner/Operator of — Ecosystem Project
multiple properties) financed by building
ownership.
A
Supply Chain

efficiencies from
multiple projects

A\ Y 4

REX
Energy
Flywheel

STAGE 5

Building owner receives revenue
from energy consumed onsite. This
increases the building's overall
annual revenue.

STAGE 3

Tenants consume X' supplied green
energy and receive reduced energy
outgoings

Revenue per X1
STAGE 4

Tenants pay building
owner for renewable
energy, battery energy
and grid energy. All can
be tariffed differently.

SaaSs fee US 90 cents

per day, per tenant.

25+ year contracts.

REX Energy charges USD

90 cents per day per
each tenant connected,
plus USD 130 per month
for data fees. Data fees
can increase depending
upon site size.
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Cost, Revenue
and Risk

Stakeholder Benefits

Worst case they have no energy bills,
ever!

Best case they earn income from their
‘roof tenant’ REX Energy

Outage risk is mitigated by old network
link

Reduced energy outgoings
Fixed term rates
Zero cost to join REX Energy

Grid infeed is controlled, stabilising
networks

Lower maintenance costs on 'poles
and wires through grid stabilisation

Access to Green
Energy

They join the energy independence
revolution

Will meet NetZero mandates

Fund Property Owners will eventually
mandate Net Zero

They join the energy independence
revolution

Potential to help business growth and
longevity through lower energy
outgoings

Market Green Energy utilisation

Grid infeed is controlled, stabilising
networks

Lower maintenance costs on 'poles
and wires through grid stabilisation

Asset Valuation

Value of Assets will increase with
higher yields
Likely increase in tenancy tenure

Leasing a tenancy with lower
outgoings will increase lease terms
and attractiveness

NA

If they do
nothing

Will continue to pay existing energy
retailer for community areas at the
rates they negotiate

Loss of tenancies to similar but XI
Powered buildings

At risk of becoming pariahs as the
world moves towards Net Zero in 2050

Will continue to pay existing energy
retailer at the rates they negotiate

Grid infeed is uncontrolled, causing
instability

Increased maintenance costs on 'poles
and wires

Increased power outage likelihood
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